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September 9, 2025

American National

Annuity Watch Bulletins

In this issue:

e The Power of Palladium MYG MAX 6 e Unlocking Financial Stability

e The Difference of a Smart Start e Webinar replay: Morningstar Global Wide Moat VC 7 Index
In this issue:

e Annuity Funding Dashboard e Unlocking the Financial Challenges of Gen X

e  Effortless Portfolio Allocations

Athene

MaxRate MYG 3, 5 & 7 decreasing rates by .10 BPS across the board effective August 29t

Read the announcement.

New tools, regulatory reminders and more
See this bulletin for:

e New Beneficiary Basics FAQ e  Financial Crime Programs
e New Power of Attorney Guide

Corebridge Financial (American General)

New and improved Foreign National Guidelines
e See the one-page snapshot

e See the program details



http://docs.uuinc.com/news/AN%20annuity%20watch%20aug20.pdf
http://docs.uuinc.com/news/AN%20annuity%20watch%20aug27.pdf
http://docs.uuinc.com/news/Athene%20maxrates%20decreasing.pdf
http://docs.uuinc.com/news/Athene%20tools%20and%20reminders%20aug19.pdf
https://dbp.live.web.corebridgefinancial.com/lnr/dbp-fdm-admin/download/100AicF6FGkgO9MMYvefTIwGZLWEGSSh-PFYWzm6Cp5R-iwC53-UpCPzTY43Buu52eLVmbYQfU9ua3urUxwG3wZEpw
https://adminplus.fgsfulfillment.com/View/corebridgefinancial/1/AGLC108891

Illinois Mutual

Blended DI plans — help your clients get paid sooner
Pairing lllinois Mutual’s fully underwritten DI with their new Simplified Issue DI (SIDI) delivers a simple, affordable and
strategic solution your clients will appreciate.
This combination is easy to explain and even easier to sell:
e Fast coverage when it matters most

e Longer coverage periods later for peace of mind
e Budget-friendly options for middle-income clients

See the flyer.

John Hancock

LTC in-force rate action notifications for September - Get details.

Advanced Markets News

In this issue:
e Tax law changes, estate planning resources & LTC e Blog: Navigating long-term care: comparing
insights reimbursement and indemnity models
e Central Intelligence
Spotlight
In this issue:
e  Empower couples with confidence — promote e 2025 dividend interest crediting rate change
LifeCare today! e The latest episode of Longer. Healthier. Better.
e  Webinar Replay: LifeCare unveiled: Modern solutions Podcast
for longevity planning e Vitality PLUS is transforming client engagement

Legal & General America (Banner and William Penn)

3 impaired risk cases, approved without roadblocks

e Case 1: Sleep apnea
e Case 2: Mild mental health history

e (Case 3: Blended impairments

Advisor-ready resources to help you win more cases
Whether it's a large case, a business-related policy or a complex health history, we've got the tools to help you place more
cases. Explore the resources.

Lincoln Financial Group

Weekly Market Intel - See the latest insights.

Rate certainty and innovation with two new accounts for OptiBlend annuities - Get details.


http://docs.uuinc.com/news/IM%20blended%20di.pdf
https://sales.johnhancockinsurance.com/content/dam/JHINS/documents/unsecured-documents/hidden/LTC_Newslink_RateAction_R100_Final.pdf
http://docs.uuinc.com/news/JH%20advanced%20markets%20news%20aug2025.pdf
http://docs.uuinc.com/news/JH%20spotlight%20aug18.pdf
https://www.lgamerica.com/docs/default-source/advisor/rising/case-studies/partner-sleep-apnea-case-study.pdf
https://www.lgamerica.com/docs/default-source/advisor/rising/case-studies/partner-mental-health-case-study.pdf
https://www.lgamerica.com/docs/default-source/advisor/rising/case-studies/partner-blended-impairments-case-study.pdf
https://www.lgamerica.com/advisor/rising-beyond-expectations
https://www.lincolnfinancial.com/public/professionals/partnerwithus/lincolnfinancialinvestments/marketinsights
http://docs.uuinc.com/news/LFG%20optiblend%20new%20accounts.pdf

Lock in cap rates—and take out the guesswork
Give clients a guaranteed cap rate that's locked in for multiple years, with the 1 Year S&P 500 Cap Lock account, available
with a Lincoln fixed indexed annuity. Highlights include:

e Market upside potential — capture index growth up to a cap
¢ No annual renewals — guaranteed cap rate for multiple years
e 100% downside protection — their money can only go up, not down

MassMutual

Whole Life - Timeless Coverage. Tax Advantages for Life.
Whole life insurance provides value throughout your clients' lifetime; it's a powerful financial tool that can support a
variety of financial strategies, while offering significant tax advantages:

e Provides a generally income tax-free death benefit
e Tax-deferred cash value accumulation

e Tax-advantaged access to available cash value while living

Learn more.

Mutual / United of Omaha

Express Newsletters

In this issue:
e Training Simplified: Life Insurance Awareness Month e Life Insurance that Performs as lllustrated
e [UL Express: Simple, Flexible and Trusted e Inforce LTCi Rate Adjustments for Nov & Dec
In this issue:
e How LTC Can Help Clients Stay in Their Home Longer e Closing the Gaps: Why Critical Advantage Belongs in
e  Using the Buy-Up Option in LTCi Conversations Every Client Conversation

e  Cross-Selling Critical Advantage

Protective Life

Is your term life business on the fastest route?
Protective’s term life solution is built to accelerate policy placement and simplify your sales process.

Protective Classic Choice term (see the NY solution) delivers more value for clients and your business with:
e 35- and 40-year term periods that help you keep clients longer
e Accelerated underwriting for policies with a $1 million face amount and under
e Adigital platform that places policies up to 57% faster (and you get paid faster, too)

Help customers see the true value of life insurance

The benefits of life insurance are bigger than death benefit protection. It can help elevate a customer's financial situation
in a number of ways, both while living and when gone. This step by step interactive life insurance guide outlines how easy
it can be to offer life insurance, anticipate and meet the needs of your customers and help your business stay ahead of the
curve.



http://docs.uuinc.com/news/LFG%201year%20sp.PDF
https://mmsd.massmutual.com/life-tax
http://docs.uuinc.com/news/MOO%20express%20aug20.pdf
http://docs.uuinc.com/news/MOO%20express%20aug27.pdf
http://docs.uuinc.com/news/PL%20classic%20choice.pdf
http://docs.uuinc.com/news/PL%20classic%20choice%20ny.pdf
https://protectivelife.relayto.com/e/protective-life-insurance-guide-aeqq69esgvzty/8bGaYHKC1?elqTrackId=4bcdb3399b1b496bbeddf9ec8ba96cc5&elq=3689bcaf0b1b418eb9b6f2ade40c85a3&elqaid=8793&elqat=1&elqCampaignId=12861&elqak=8AF5208C74A3A895D29E8EC1EDC0E749482EAAE9CD04011BBB6D38F6E2BD9E172F16

In the Loop

In this issue:
e Streamlined access, faster decisions e  Sales material noted on the B-8704 required upfront
e Take advantage of Life Insurance Awareness Month e Standardized approach for Illustration standards
e Latest reprice for Protective Lifetime Assurance UL effective 8/1/2025

e Pennsylvania disclosure statement reminder

Securian Financial

Growth-focused. Downside-protected. Built for your clients’ goals.
Eclipse Accumulator Il Indexed Universal Life (IUL) is designed to maximize cash value potential — with low charges,
multiple indexed strategies and built-in protection from market losses.

Introducing Medical Minute
Each episode delivers fast, actionable insights to help you guide clients through Securian’s medical underwriting process.

Watch episode 1: Help clients ace their paramed exam.

Plus download this tele-interview guide to share with your clients.

Eclipse Protector Il IUL target premiums increasing - See details.

Symetra

Top five reasons to choose Accumulator Ascent IUL - Explore the new flyer.

Western & Southern Financial (Integrity Life)

Big Bill? Big Questions! Quick Answers
The One Big Beautiful Bill Act became law on July 4. Now there are BIG questions.

e How did it affect the TAX Cuts & Jobs Act of 20177?
e What new tax breaks did it create?
e How will it affect individuals? And businesses?

Learn the answers in this new OBBBA Breakdown, which breaks the Act into bite-sized pieces.

BSI, Inc. 53 Main Street, Unit 911, Warrenton, Virginia, 20186
(p) 301-540-8484 / 800-229-9020 (f) 301-540-8787 www.bsibroker.com
BSI does not offer variable insurance products.



http://docs.uuinc.com/news/PL%20in%20the%20loop%20aug2025.pdf
https://www.securian.com/financial-professionals/products/individual-life-insurance/indexed-universal-life/eclipse-accumulator
https://securian.scene7.com/s7viewers/html5/VideoViewer.html?asset=securian/v_medical-minute-episode-1_080625-AVS&config=securian/securian_video&serverUrl=https://securian.scene7.com/is/image/&contenturl=https://securian.scene7.com/is/content/&posterimage=securian/v_medical-minute-episode-1_080625-AVS&videoserverurl=https://securian.scene7.com/is/content&caption=/securian/video/il/vcc_medical-minute-episode-1_080625.vtt&sub_id=1448163163&jobId=43306973&listID=5148010&batchID=7008
https://assetlibrary.securian.com/content/dam/doc/il/applying-for-life-insurance-teleinterview-guide_109495.pdf
https://www.securian.com/distributors/articles/eclipse-protector-ii-iul-target-premiums-increasing-soon.html
https://symetra.bynder.com/m/630d76fe935486c4/original/Top-5-Reasons-to-Choose-AAIUL-Flyer.pdf
https://www.accessful.com/pdf/SH-00134-WD.pdf
http://www.bsibroker.com/

